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In this special arricle, Christian Life
departs from its usual policy of showing
what God is doing in the world today.
Instead, this report from Sunday School
Editor Elmer Towns shows you fiow fo be
more effectively involved in God's great
program of changing lives through Jesus
Christ, His Son. — The Editors.

>u can double the attendance of your
Sunday School class. Sound impossible?
Well, it isn't. Hundreds of teachers have
used the principles I include here, and have
had fantastic results. Read all the points
carefully—then discuss them with the other
teachers in your Sunday School. Think how
much could be accomplished for the Lord
if every class in your school doubled in size
this year. And when they start growing, be
sure to enter Christian Life's 50 Fastest
Growing Sunday Schools” contest. For
details, send me a note, c/o Christian Life,
Gundersen and Schmale, Wheaton, Il
60187,

1. Set an Overall Goal. If your class has
been averaging 15, set a goal of 30. Prepare
a poster with a goal of 30. Write 30 on the
chalkboard. Saturate your pupils with the
goal,

Goal setting works. A junior class in the
Florence (S.C.) Baptist Temple hung a
large sheet of paper from one wall to
another, then had each of the 26 boys write
his name on it and sign “52" by his auto-
graph. In that way, each student reinforced
the class goal of 52. The total Sunday

hoolse’tka goal of 1,225, Posters were put

on walls, bulletin boards and doors. Every
poster announced the goal of 1,225, but

each  differently—in German, Spanish,
Greek, upper and lower case letters;

Gothic and Roman numbers.

2. Set a Goel for Finding Mew Praspects.
If your class is going to double, attempi
to get twice as many prospects as your
average attendance. This means that each
member should suggest 2 names. If there
are 30 in the class, get 60 names on your
prospect list,

An adult class at the Berean Baptist
Church, Salem, Va., distributed blank
cards to members and asked each to sub-
mit names of friends he or she would like
to see in the class. After two weeks of listing
names, the goal still was not reached,
Therefore, 3 ladies were delegated to phone
members of the class and write down the
names they suggested. They worked until
100 new namies were gathered.

To have a growing Sunday School class,
put as much emphasis on finding prospects
a3 on recruiting them.

3. Assign Prospect Responsibility.
Many growing classes type the names of
all prospects on sheets of paper, then dis-
tribute photocopies in the class, assigning
prospects to be contacted before the next
week. The Calvary Baptist Church in
Ypsilanti, Mich., printed a motto over its
visitation board, “People Expect What Yeu
Inspect.” Many members work in the auto-
mobile assembly plants in Detroit where
they are taught by GM that people work
according to how closely the foreman super-
vises them. The same rule applies to Sun-
day School. Therefore, give each of your

Hundreds of teacher
have used the princi
ples | include here-
with fantastic result:
Try them. They wor:
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class members a prospect to contact, -
check up on them the following Sunds
see if they have made the contact,

4. Phone Every Prospect. During the
campaign, phone every prospect on 3
list . .. every weck. Extend to each a friv
ly welcome, giving the time, place and -
son topic, .

5. Send Mail to Every Prospect, Du
your campaign, mail every prospect a pe
card or letter, inviting him to Sund
School. A housewife can write a persa
note to 30 prospective students in 2 hov:
A first-class letter to 30 prospects v
cost only 33—and eternal benefits
result.

For example, one Sunday severs! juns
boys gathered in the back of a Sunc:
School room at Calvary Baptist Chur:
Ypsilanti, Mich., to examine a rolled
piece of paper from the pocket of 2 9-ye
old. The superintendent, expecting troub:
went back to spy-out the scene. He four
the ringleader showing his buddies a pos
card he had received from his Sund:
School teacher.

“I thought she didn’t like you, the ws
she yells,” one of the boys said.

During the pastor’s invitation ths
morning, the teacher walked down il
aisle with the boy who said, *I was saved
at the end of Sunday School.”

6. Visit Every Prospect. Visitation puis
the Go in Gospel, carrying the message
o every person. After you have phoncd
every prospect, a visit to his home wiil
convinee him of your love. In fact, wvisit
every prospect every week during your
atiendance campaign,
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By Jilt Briscoe

Here's a chance

to settie down and

live for awhile with Jit}

Briscoe from the beginning

of her Christian life, through her
struggles, to her ever-expanding
ministry to thousands of women
throughout the United States! Her
honest warm-hearied stvle shows
both wit and insightful paralieis
between Bible stories and her own
very real and sometimes painful
situations. More personally, this
autobiography gives a fresh look
and helpful answers to every
woman believer's needs and the
battles with the deceptive, cyni-
cal snake — Satan! Cloth, No.
9256, $4.95.

At your local bookstore or order
tolt free 24 hours, 1-800-228-9700
fomit prefix number 1 when call-
ing from New York City, Provi-
dence, R.I., Washington, D.C., and
California).
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7. Start a Class Newspaper. During your
campaign, start a one-page (or larger)
class newspaper. The junior class at the
Crestwick Baptist Church, Guelph, Ga-
tario, distributes an eight-page paper,
The Roadrunrner, to every junior. Since it
is a large class, the teachers spend time
writing articles about juniers who recently
have committed their lives to Jesus Christ.
The paper also includes crossword puzzles,
homework, stories, and news about the
attendance campaign. The attendance
motto and logo also are printed there,
reminding the kids of their attendance
goals.

The average Sunday School teacher with
less than 10 pupils cannot publish a news-
paper every week, but he can do it at least
twice during each attendance campaign.
A newspaper is not hard to prepare. If
you've never issued one, simply write a
one-page letter giving the news of the class.
Then type the letter in two columns to make
it look like 2 newspaper, and put a headline
across the top. Fill the newspaper with the
names of students, their accomplishments,
and what you expect to do for God.,

8. Name Your Closs. Bill Newton tock
the fourth grade boys class at the Thomas
Road Baptist Church, Lynchburg, Va.,
and called it “The Treehouse Gang” A
massive cardboard tree, with a door, was
used at the entrance of the room. Two more
large trees, reaching from ceiling to floor,
covered the inside walls. Later, a stockade
was put in the hall surrounding the doors.
Bill Newton started his class in September.
His goal veas to average 54 before the year
was out. With enthusiasm, ingenuity, and
determination, Newton pushed the average
aftendance to 94.

9. Post Attendance. A junior boys class
at the First Baptist Church, Hammond,
Ind., called their campaign “Spring Train-
ing.” A massive box score chart marked
hits, runs and errors so that students could
follow their progress each week. The class
was divided into two sides, and at the
beginning of each class they “batted a-
round,” adding up visitors, attendance and
Bibles.

Since pupils tend to value those things
that are important to teachers, make sure
to call the roll carefully. This tells each
student it’s his duty to be in class every
Sunday. The extra pressure of some kind of
a wall chart gives added motivation.

I0. Ger @ Motzo. The high school class
at the Bible Baptist Church, Savannah,
Ga., had 2 “Fat Is Beautiful” campaign.
Instead of awarding stars or rockets, or
putting names on the wall, they weighed
in each week. The teams began with an
equal total weight. Visitors tipped the scales
for the winners, while absentees dragged
the losers down.

1. Ger ¢ Logo. The Indianapotis (Ind.)
Baptist Temple is celebrating its 25th
anniversary this ysar. A huge silver seal
hangs in the auditorivm with the motto,
“The 25th Year of Redemption.” Under
the motto is their goal, “2,500 Sculs Won to
Christ in [975.” The entire seal is their
logo. They have had it fashioned into smali

silver seals which they affix to envelopes
and letterheads. It also is printed on all
the literature of the church.

12. Give owr Buttons. Dr. Bob Gray,
Trinity Baptist Church, Jacksonville, Fla.,
set a Florida record of more than 5,000 in
Sunday School on the church’s 25th ap-
niversary. Bach person was given a button
ahead of time with the wording “I Am One
of 3,000 to remind him to be faithfu! in
attendance,

3. Stretch Their Faith. The First Bapiist
Church, West Hollywood, Fla., planned to
beat the Jacksonville record and have the
largest Sunday School in the history of
Florida. To do so, attendance had to double
from 2,700 t0 5,400, Ina three-day workers
conference, their faith was stretched,

On the first night of the conference,
everyone was pinned with a “5,000+
button and asked to pray for 5,000+ every
time he ate 2 meal during the next week,
Since most eat three meals a day, every
person would pray 21 times for 3,000+,
Pastor Verle Ackerman called it, “Fast
or Pray,” reminding his people that if they
didn't pray for 5,000, they should not eat.

The second night, each worker signed o
card to pledge, “I will work for 3,000+."

On the third night every teacher made a
numerical commitment of a gosal for his
class on 5,000+ Sunday,

When the tally was in, they had pledged
to reach 5,400. And last April they reached
5,427, the largest Sunday School in the
history of Florida.

14. Choose ¢ Good Day. Don't plan a
Sunday School campaign for Labor Day
weekend, or during the Fourth of July
heliday when there is a natural dip in the
attendance. The minister who tries to have
his largest attendance on Lahor Day week-
end and the Sunday after Easter, claiming,
“Anybody can get a crowd on Easter, |
want to build an attendance to show our
people love God,” has missed the whale
purpose of an attendance campaign. A
high attendance should do more than dem-
onstrate the loyalty of the faithful. It should
bring in visitors, electrify everyone when
the attendance is doubled, and bring men,
women and children to a saving faith in
Jesus Christ. So plan for Sunday School
growth when the best results are possible.
Then you will be a good steward of your
time, energy and money. Therefore, plan
to grow on those days when attendance
can be largest.

15. The Clenched Fiss. A man can keep
his fist taut only so long. Then the muscles
give out. Likewise, a Sunday School class
can pressure itsell for expansion for only a
short time. Therefore, growing Sunday
Schools plan two attendance campaigns for
six or seven weeks each spring and fall.
They work as hard as they can during a
campaign to find prospects, excite students,
phone, write and visit. The attendance
drive is relaxed during the Christmas holi-
days, the snows of January, and again
during the summer.

16. Get a Running Start. Before jumping
& creek, a boy runs faster if he has to jump
farther. In Sunday School, the larger the
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i never dreamed
there was so

uch to
teaching
Sunday School!

Teaching Sunday school takes a lot of
time~and a lot of effort. I’s surprising
how much. But you can make it easier if
you know where to find the items that
help . . . over 1,500 products, for instance!
You'll find them in the David C. Cook
catalog, {(We call it our “ldea Book.”
You'll call it a life-saver!) Everything
from How-to Books and Visual Alds to
handwork and activities. . . for all age
levels, And look over Bible-in-Life lesson
materials . . . helplul {eatures like the
4-step Lesson plan, built-in teacher train-
ing, lesson preparation helps. Free
samples of actual products are yours
for the evaluating. Mo obligation.

Send for o FREE catalog
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goal, the longer it takes to double your
class attendance. Plan a six-or seven-week
fall campaign with the high Sunday as the
last day. Don’t read this article and plan to
double your class next week. Pray to dou-
ble, plan to double, and promote to double.
But remember this: A teacher can't lead if
his class won't follow, and pupils won't
work to double their class unless their
teacher takes the time to convince them it
can be done.

17. Plan a High Day. Plan a high atten-
dance Sunday on the last Sunday of your
campaign. Some criticize this, saying that
it only gets a crowd and doesn't make it
possible for smali-class teaching., However,
the “high day” really is enly a return to
the old-fashioned rally day, where all pupils
assembled in the auditorium to “rally”
enthusiasm for Sunday School. Most teach-
ers need to break lethargy and infuse the
pupils with expectation. A “double day”
convinces the pupils it can be done again
and again, until the class is permanently
doubled.

18. Pray. A junior boys class at the For-
rest Hills Baptist Church, Decatur, Ga.,
set a goal of 26 in Sunday School. They
wanted to double their average attendance
of 13. The teacher asked each boy to pray.
Several boys promised to bring their bud-
dies. Next Sunday morning they began to
fill up the little room: ... 22...23...24, .25
... 26. All the boys yelled. But the visitors
kept coming. Soon they were sitting two
to & chair and standing in each row. When
the teacher finally counted all the
heads, there were 50,

“I can’t teach. There are too many in
this room,” the teacher said apologetically.

A hand went up, “It's my fault,” said a
tow-headed boy, I prayed for 50.”

God answers the prayer of those who
ask for their ministry to be enlarged, but
prayer only cannot build a Sunday School.
God will not do what He has commanded us
to do. We are to go and reach people.
Classes grow when teachers are busy visit-
ing, phoning, mailing and praying all week.

19. Feed Them the Word. People go to
restauranis where they get good food, then
they tell their {riends. Books are sold by
word of mouth. The satisfied customer is
still the best salesman for any product.
The basis for growing Sunday School
classes is still good Bible teaching which
causes students to bring their friends. The
Bible must be made interesting, captivating
and relevant.

20. Super Saturation. The disciples went
everywhere preaching the Word, reaching
all men by all means. A Sunday School
teacher should use every technique to excite
pupils about coming to Sunday School.
Extra promotion, contests, and taking pu-
pils to a ball game show that a teacher
cares. Extra preparation, visitation and
prayer will get results. The work of God is
still spetied WORK. Any class will grow in
direct proportion to the energies expended
by the teacher.

Woman's Day
{continued from page 10}

Easy Baked Onions

Parboil 1Y pounds small whole
orions, peeled, For 15 mintes;
drain. Heat Uy cup butter or marge-
rine and Yy cup firmly packed brown
sugar in saucepan. Roll parboiled
onfons in this mixture, then in I cup
crushed corn flakes. Stick a clove
in each onion. Place. in 1Y quari
baking dish, pour vemuaining butrer
sauce over all and bake at 350° for
20-30 minuzies. Serves 4.

Your Challenge

These are dark days so far as
world alfairs are concerned. Econo-
mists wonder how long nations can
totter along. Global conflict appears
imminent.

But there is one constant. That's
Jesus Christ. Each month Christien
Life brings you reports of changed
lives. And tips on how vou can help
change lives.

Christian Life is not tied to a de-
nomination or a school. Therefore,
it does not have donor’s money into
which to dip. Your loval support
through your renewal and gift sub-
scriptions s what keeps Chrisiian
Life zoing.

We need you. Usnless you pull
with ug, the nonsectarian reporting
of Christign Life-—which helps build
the total body of Christ~cannot
exist.

With your help, Christien Life
already has been used of God to
draw men and women to Himself
in saving faith; has helped Sunday
Schools grow, thereby reaching thou-
sands for the Lord; has gotten books
inte secular school libraries; has
guided young people to Christian
schools.

And in and through all this, Chris-
tian Life has paid taxes, thereby ful-
filling its national as well as spiritual
obligations. As a subscriber, you
have had a part in this.

Don't fail us, Join our crusade.
Get Christian Life into every Chris-
tian home. Give a gift sub today.
Renew vour own. Avavi
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